DECODING PROPERTY PRICES

This guide is your resource for understanding home
pricing, analyzing the value of a property, and
ultimately ensuring you never overpay for a home.



Before We Start

Before diving into the contents, let's take a brief moment to familiarize ourselves
with a few important terms you'll see throughout the guide:

FAIR MARKET VALUE (FMV)

The estimated price that a willing buyer and seller would agree upon, both being
well-informed about the property and neither being under any pressure to buy or sell.

COMPARATIVE MARKET ANALYSIS (CMA):

A tool used by realtors to help price homes by comparing the property in question to
recently sold, comparable properties in the same area.

APPRAISAL

A formal, unbiased estimate of a home's value conducted by a professional appraiser.
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Understanding the Market

Before evaluating a specific home's price, it's important to have a firm
understanding of the broader real estate market in your area.

LOCAL REAL ESTATE MARKET TRENDS

Understanding local market trends helps you evaluate whether you're buying in a
buyer's market or a seller's market.

Take a Moment: Take a few minutes to research the current real estate market trends
in your local area. Use online resources like Redfin or Rocket Homes to uncover
statistics like median sale price, homes sold, and days on the market in your area.

NEIGHBORHOOD PRICE AVERAGES

Research the average home prices in your target neighborhood. This will give you a
baseline for comparison when you start looking at individual homes. Note: Your real
estate agent will be able to access the most accurate prices available via the MLS.

Interactive Activity: Pull up a map of your desired neighborhood and jot down the
prices of any properties currently listed. Try to identify patterns. Are homes in certain
areas more expensive? Do bigger homes always command higher prices?

DECODE THE LINGO

Learn to read between the lines of a home listing. Listings have coded language that
can give you insights into the pricing.

Below are a few phrases you might find in a home listing. Can you guess what each
one might indicate about the home's price? Priced to sell, Needs TLC, As-Is, Hidden
Gem, Fixer Upper, Investment Opportunity.



The Comparative Method:
Comparative Market Analysis

One of the most effective methods real estate professionals use to evaluate home
prices is through Comparative Market Analysis (CMA). Let's look at how you can
leverage this strategy:

WHAT IS A CMA?

A CMA is a study of how comparable local homes have been priced and sold recently.
The keyword here is comparable. Homes that have similar features, sizes, and
conditions in the same neighborhood are compared to provide a price estimate for the
property in question.

Interactive Activity: Choose a property you're interested in. Now, try to find at least
three recently sold homes in the same neighborhood that are similar in size and
features. Write down their selling prices below.

WHY USE A CMA?

A CMA can give you a realistic expectation of a home's price based on actual market
data. It gives you a benchmark to compare against the asking price.

Reflect: Based on your analysis in the previous activity, does the price of the property
you're interested in seem reasonable? Is it below, above, or in line with the prices of the
comparable homes you found?

Remember, this guide is meant to empower you with knowledge and understanding. Revisit any
section as many times as you need and don't hesitate to reach out if you have questions! | am always
here to be a resource to you. On the next page, we'll dive into the importance of a home's features
in its pricing.



Factoring in Features:
The Value-Adding Elements

One significant factor in determining a home's price is its unique features. Let's explore

how different characteristics can influence pricing:

STRUCTURAL FEATURES

The age of the home, condition of the roof, type of foundation, building materials,
and similar structural factors can have a considerable impact on a home's price.
Newer homes and homes in good condition typically fetch higher prices.

Interactive Activity: Write down the structural features of the home you're
considering. Do any of these factors warrant an increase or decrease in price?

AESTHETIC FEATURES

Well-done renovations, an updated kitchen or bathroom, hardwood floors, a well-
maintained garden, or other aesthetic elements can add value to the home.

Take a Moment: Reflect on the aesthetic features of the property in question. Are
there any such features that seem to boost its value?

LOCATION, LOCATION, LOCATION

A home's proximity to amenities like schools, parks, shopping, and public tfransportation
often enhances its value. The reputation of the neighborhood and its safety can also
play a role.

Interactive Activity: Use a map to identify what amenities are close to the home. How
does its location possibly add to its price?




SIZE AND LAYOUT

The number of bedrooms and bathrooms, overall square footage, and the layout of a
home can all influence its price. A well-designed layout can make a home more

desirable and thus more valuable.

Reflection time: Consider the size and layout of the home you're interested in. How do

these elements contribute to the price?

QUIZ TIME

Let's test your understanding so far. Below are a few features of a hypothetical house.

Can you gauge how these might influence the house's value? Circle your answers.

Recent kitchen remodel with granite countertops: ~ INCREASE

Located 25 minutes away from the supermarket: INCREASE
3 bedrooms, but only 1 bathroom: INCREASE
The roof was replaced over 10 years ago: INCREASE

Block construction and impact-rated windows: INCREASE

DECREASE
DECREASE
DECREASE
DECREASE
DECREASE




Negotiation Know-How: Using
Price Info to Your Advantage

Now that you're armed with a wealth of pricing information, it's time to use this
knowledge to negotiate the best deal.

THE POWER OF BEING INFORMED

When you understand how a home is priced, you have the upper hand in negotiations.
You can articulate why you believe a home is overpriced or underpriced based on
concrete data and observations.

Interactive Activity: Based on your knowledge now, draft a negotiation statement for
the home you've been considering. Remember to cite specific data or features to
support your proposed price.

PRICE IS NOT THE ONLY FACTOR

While price is a significant aspect of negotiation, other terms can be just as important.
You may be able to negotiate for repairs, improvements, or flexible closing dates.
Reflection Time: Beyond price, what other factors would you want to negotiate in your
home purchase?

In the next section, we'll discuss when and why to call in the professionals for a home appraisal
or inspection. Remember, knowledge is power, and you're accumulating a lot of it! Keep going!



Professional Help:
Calling in the Experts

While you can do a lot on your own to evaluate a home's price, there are certain
times when calling in a professional is necessary and can protect you from
overpaying. Here's when you should consider it:

HOME APPRAISAL

An appraisal is a professional evaluation of a home's value. This is commonly required
during the home financing process, but you can also request an independent appraisal
if you have doubts about a home's price.

HOME INSPECTION

A home inspection can uncover hidden
problems that might not be apparent
during a typical home viewing. These
findings can impact your negotiation and
potentially save you from future costs.

Interactive Activity: Research local
home inspectors in your area. What are

their rates, and what services do they
offer?
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Remember, a small investment now in
professional services can save you
significant time and money down the

road.



Making Informed
Decisions

You've now covered all the key factors
in understanding how a home is priced
and whether it's worth the asking price.

You know how to do your market
research, compare properties, factor in
a home's features, negotiate with
knowledge, and when to bring in the
professionals.

But remember, while this guide
provides you with a solid foundation,
every situation and every home is
unique.

The goal here is to make you feel
empowered and confident, but never
hesitate to seek advice or clarification
from a professional when you need it.



What's Next?

| hope this guide has provided you
with valuable insights and practical
knowledge.

If you have questions don't hesitate
to reach out. As a real estate agent,
I'm well equipped to guide you
through every step of the home
buying process, including ensuring
you never overpay for a home!

My mission is to make this journey as
smooth and stress-free as possible
for you.

| look forward to helping you find
your dream home at a fair price!

Stacy Borroto

714.420.4788
StacyeTheOCNest.com y
www.TheOCNest.com
#10837315




